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Midwest Generator Solutions 

needed to increase qualified leads 

and improve local visibility during a 

typically slower season for generator 

sales. Organic engagement had 

begun to fluctuate due to seasonal 

patterns — creating the need for a 

balanced strategy that maintained 

momentum and strengthened long-

term SEO performance. 

CA focused on optimizing paid and organic 

performance simultaneously. We restructured 

campaigns to emphasize high-intent search terms, 

refined audience targeting for cost efficiency, and 

refreshed ad creative to boost engagement. On 

the organic side, we doubled down on SEO best 

practices and Google Business Profile optimization — 

enhancing keyword positioning, improving content 

quality, and leveraging local updates to maintain  

top-of-mind visibility.

119% increase in leads in one month with 

161 form submissions and 28 calls. 

Expanded reach and engagement to 6,698 

ad clicks from 380,936 impressions 

Received 69 direct calls and 2,290 profile 

views from GMB alone. 
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Even during seasonal slowdowns, keyword authority and lead volume  
kept climbing — a clear testament to the power of an integrated paid and 
organic strategy. 

Let Collective Alternative help you tell your story and transform your brand. 

Midwest Generator 

Solutions saw a 

breakthrough month 

with exceptional growth 

and leading overall 

performance. 

Book your marketing strategy session TODAY!


